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1st quarter 2009 results




Information

Only full year and half year statements are audited. Quarterly statements are unaudited and
are not subject to any review.

Unless otherwise specified, indicated variations are expressed in comparison with the same
period of the previous year.

Information and Forward-Looking Reflections
This document contains forward-looking reflections and information. By their nature, these
reflections and information include financial forecasts and estimates as well as the
assumptions on which they are based, statements related to projects, objectives and
expectations concerning future operations, products and services or future performance.
Although Vallourec’s management believes that these forward-looking reflections and
information are reasonable, Vallourec cannot guarantee their accuracy or completeness and
investors in Vallourec are hereby advised that these forward-looking reflections and
information are subject to numerous risks and uncertainties that are difficult to foresee and
generally beyond Vallourec’s control, which may mean that the actual results and
developments differ significantly from those expressed, induced or forecasted in the forward-
looking reflections and information. These risks include those developed or identified in the
public documents filed by Vallourec with the AMF, including those listed in the “Risk Factors”
section of the Reference Document registered with the AMF on April 30, 2009.
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1. Overview
of Q1 2009



Q1 market trends
Significant fall in sales volume in the non energy
markets, and since February in US OCTG

OCTG ROW and Powergen protected by existing
backlog

Low level of orders across all markets
Raw material costs down

Growing pressure on prices



Impact of the crisis for the
energy and industry markets

2008 Q1 2009 2009e

World GDP growth ! (% changeyoy) 2.2% -2.7% -2.6%

Industrial production ! @ch.yoy) -0.2% -10.8%

Oil demand 2 ¢ ch. yoy) 0.3% 2.8%

Oil demand 2 (bbli/d) 85.8 83.8 83.4
Global E&P spending 3@ch.yoy) +30% na -12%
Global E&P spending 3 (sbn) 454 na 400

Sources: (1) Global Insight — April 2009, (2) IEA — April 2009, (3) Barclays Capital survey — June & Dec 2008



Declining oil & gas prices affecting

rig count and OCTG demand
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US$ / € Exchange rate

better exchange rates
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Significant change in sales mix

Q1 2008
Sales=€1,384 m

Automotive Qil
6.9% & Gas
Mechanical ‘ | 44.4%
engineering |

13.3% |

Petrochem. |

10.0%

Other | Power
5. 7% ’ generation

19.6%

Total Energy* 64.0% of sales

* Total Energy = Oil & Gas + Power generation

Q1 2009
Sales=€1,313 m
Automotive
3.3% Oil
Mechanical & Gils
engineering ‘ 49.7%
9.8% |
Petrochem. |
10.6%
Other |
3.8%
| Power
‘ generation
22.7%

Total Energf sales



Resilient results despite drop in volume

Sales Volume (k tonnes)

Q1 2009

488.3

Sales

€1,313 m

EBITDA
% of Sales

€
25.8%

Operating Cash flow

Net debt / equity

it

Q108 Q4'08
6 696.3
-25.8%) (-29.9%)
€ m €1,820 m
(-5.1%) (-27.9%)
€342 m €492 m
24. 7% 27.0%
€129.7 m €260.6 m
-9.0% +10.7%




2. Financial Results



Sales in Q1 2009

Sales
€ million
6,141
5,542
4,307 -5.1% YoY
3,038 ————_——
1,384 lio 1,313
2004 2005 2006 2007 Q1 4 Q1

2008 2008 2009



Declining volumes but positive
price and mix effects

In € million

______________}

+2.9%
’ +223% 1,313

-25.8%

T T T T T

Q1 2008 Scope Volume Currency Price / Mix Q1 2009
effect* effect effect effect

* Acquisition of premium tubular activities in the US in May 2008



Metric tonnes index

2,880.3

2,838.4

2,766.4

2006

2007

2008

Sales volume

-25.8% YoY

_—

‘-
—y

658.1 7404 6716  696.3

|II III III III [

Q108 Q208 Q308 Q4 08 Q109




EBITDA margin resistance

EBITDA / Sales %

2500 26.3% 27.0% 25.8%
24.6% 24, 7% - 30%
2000 | oeo
15.0% 1,665 1721 1,694 25%
1500 - 20%
1,061 - 15%
1000
455 [ 10%
500 - I I - 5%
; ] l .
2004 2005 2006 2007 2008 01 04 01

2008 2008 2009



EBITDA

€ million
Q1 2009 Q1 2008 % Q4 2008 %
change change
vs Q1°08 vs Q4°08
Sales 1,313.1 1,383.6 -5.1% 1,820.3 @@
Other revenues 4.0 55.2 30.8
Purchases consumed -429.7 -547.0 -21.4% -686.9 @
Other costs, including 548.1 550.0  -0.3% 672.6
Taxes and duties -14.1 -13.6 3.7% -14.2 -0.7%
Payroll costs -213.8 -198.3 7.8% -244.1 -12.4%
Other operating costs -300.0 -341.3 -12.1% -398.5 -24.7%
Provisions -20.2 3.2 -15.8
Total operating costs -977.8 -1097.0 -10.9% -1,359.5 -28.1%
EBITDA 339.3 341.8 -0.7% 491.6 -31.0%
as % of sales @ @ 27.0%




Net income

€ million
Q1 2009 Q1 2008 % Q4 2008 %
change change
vs Q1°08 vs Q108
EBITDA 339.3 341.8 -0.7% 491.6 -31.0%
Depreciation -31.1 -47.1
Disposals / restructuring -6.1 -3.2
Operating Income 288.2 310.7 -7.2% 441.3 -34.7%
Financial Income 6.7 -17.7 -4.0
Income tax -95.7 -94.8 -129.4
Net income of equity affiliates 3.7 1.0 -3.4
Total Net Income 202.9 1992 (19%) 3045 -33.4%
Minority interests 15.7 5.9 29.1
Net Income, Group share 187.2 193.3 @ 275.4 -32.0%




Strong cash flow

€ million Q12009 Q12008
Gross cash flow from operations 296.7 198.1
Change in gross WCR * 23.4 -68.4
Operating cash flow 320.1 129.7
Gross capital expenditure -126.8 -106.8
Financial investments -8.5 0.0
Dividends paid -22.6 -3.5
Asset disposals and other elements -9.5 2.4
Change in net debt * 152.7 21.8

* [+ decrease /- increase]



Strong balance sheet

Low level of debt
Net debt of € 193.8 million, down from Q4’08 (€ 346.5 million)

Gearing ratio: 5.7% (10.7% at 31 December 2008)

A safe liquidity profile

95% of bank loans and other borrowings have a maturity in
excess of 2 years

Undrawn confirmed credit lines of € 1 billion,
maturities 2012 — 2013



3. Review by activity



OIl & Gas

Sales in this market Oil & Gas / total sales

€ million Q1 2009

49.7%

2,
2,830 969

2,683

+6.2% YoY
e o _'

948

—-—

653

2006 2007 2008 Q1'08 Q4'08 Q1'09



OlIl & Gas

United States

Sales benefiting from higher average prices and integration of
companies acquired in May 2008

Rig count down (945 at 1/05/09)
Distributor inventories at high level relative to consumption

Reduced activity and decreasing material costs putting pressure on
prices

Rest of the world
Good level of activity in Q1
Decline in demand
Companies taking cautious approach to new orders

Sustained activity in Brazil



Power generation

Sales in this market Power generation / total sales

€ million 01 2009

1,308 22.7%

1,119

903
+10.3% YoY
— - _'

379
271 299

2006 2007 2008 Q1'08 Q4'08 Q1'09



Power generation

Benefited from good order book

Strong sales in Europe and South Africa more than offset the
anticipated decline in sales to China

Pre-material surcharges reduced in line with lower raw material costs

New orders declined

Re-evaluation of planned projects vs. life extension, gas-fired
combined cycle and other options

Slow-down in China

New orders for nuclear power plants



. . Petrochemicals
Sales in € million

634 625 691
168 +0.7% YoY
| | B
2006 2007 2008 Q1'08 Q4'08 Q1'09
Mechanical engineering
707 713
593
-30.3% YoY
185 144 129
| | H BN BN .
2006 2007 2008 Q1'08 Q4'08 Q1'09
Automotive industry
513
463
365 -54.2% YoY
96
i n S
: : : [ : | — .
2006 2007 2008 Q1'08 Q4'08 Q1'09

Other business areas

10.6 % of Q1 2009 total sales

<

9.8 % of Q1 2009 total sales

~

3.3 % of Q1 2009 total sales

(/



4. Current environment
and outlook



Outlook: still low visibility ...
Further reduction in sales volume and EBITDA In
the upcoming quarters until destocking is over
Pricing pressure increasing

Opportunities for reductions in raw materials and
operating costs

Resilience of certain sectors

Demand may bottom out by year end



Vallourec Is prepared to get
through the downturn

Premium resistance to pricing pressures

Close to customers with potential for a rebound:
USA, Brazil ...

Experience of flexibility
Investing in competitiveness

Healthy financial position



We continue to adapt

Implementing flexibility measures to adapt activity
and costs

Number of shifts reduced in most plants
Total hours worked reduced by -13% in Q1’09

Potential for significant additional costs reductions in Q2-Q4

Focusing on cash flow generation
Capital expenditure reallocated to strategic projets

Actions taken to reduce working capital requirement



Vallourec Is more resistant than
10 years ago

10 years ago Today
Share of tubes production o 0
outside Europe 0% 7 |around 40%
Share of sales outside

0) o)

Europe 31% 7 66%
Sales of Energy in total 34% P 66%
sales
_Exposure to automotive 2304 \ < 6%
industry
Minority participations 41% \ 6%

* Before integration of V & M do BRASIL in 2000



Strategic developments

Bradford

Investing VSB on
E €380m to track for
0 meet the 2010
< needs of
O the nuclear
power industry
N Strengthened Cooperation
E E cooperation agreement with
0 L agreement with Tubacex in the
(I_D E Sumitomo fielq of
CZ) H:J Merger of VAM USA stainless steel
~ 9: with V&M Atlas




Vallourec has what it takes to be
stronger in the long term

Fundamental long term drivers of our
activity remain good

Investing for the future through:
R&D for premium solutions
Customer relationships

Competitiveness

Ready to seize opportunities for growth



Appendices



Capex maintained for selected
strategic projects

2009
Strategic
projects
include:

VSB
+ Nuclear

+ additional
projects under
review

2004 2005 2006 2007 2008 2009



Group profile

World leader providing competitive tubular solutions f or the Energy
industry, as well as other industrial applications

An international business strongly focused on energy
Oil & Gas + Power Generation > 2/3 of sales

2/3 of sales outside European Union

Key figures: 2008 Q1 2009
Production output 2,766 Kt 488Kt
Sales € 6,437m €1,313m
EBITDA € 1,694m € 339m

An integrated player: produce 80% of steel requirement s

Specialized in premium products



World leadership positions
In high value-added products

Total seamless Co-leader o Approx. 10%
tubes market ‘ worldwide of world market

VAM® No. 1 No. 2
Oil & Gas ‘ worldwide in 8  worldwide in
premium OCTG drilling products

Power B No. 1 worldwide
generation

Other ‘ Stron% pqsitions |C? Petroch?migals,
applications Mechanicals and structural tubes




Global presence

North America: Europe:
#1 domestic provider of premium Centre of excellence
OCTG :
_ Producing largest range of
Customer proximity seamless steel tubes
Broader premium offerings Serving all applications

Exports to all markets

Brazil: International:
Primarily serving domestic market Sales & service presence: close
. to our customers
Well positioned to serve the

Brazilian offshore fields Finishing facilities: China,

Fully integrated production Indonesia, India, Nigeria

VSB — new mill in Brazil from 2010 sgfogkﬁl)i(@emse 24/7 worldwide

Industrial presence: 51 production sites in 11 countries
18,100 employees at 31 March 2009




US Customer proximity
In key drilling areas

Successful integration of acquired businesses

V & M Star

/ L Ohio )

V & M Star
/ Texas
O _ V & M Tube-Alloy
Fort Worth /7 Casper
Basin Wyoming

Gulf Coast

MUSkOgee Texas

Oklahoma

V & M Tube-Alloy
Houma + Broussard
Louisiana




Brazil: Particularly well positioned
to serve the offshore fields

MINAS GERAIS

VMFI

Belo Horizonte VIV F SPIRITO
SANTO

SAO PAULO
RIO DE JANEIRO

Ultra-deep offshore pre-salt discoveries in the Santos Bas in

Vallourec R&D working closely with Petrobras to devel op
premium tube solutions

VSB — new mill in Brazil from 2010



Significant change in sales mix

2008
Sales =€ 6,437 m

Automotive Qil
5.7% & Gas
Mechanical ‘ 46.1%
engineering
11.1% |
Petrochem. |
10.7%
Other | Power
6.1% ’ generation
20.3%

Total Energy*: 66.4% of sales

* Total Energy = Oil & Gas + Power generation

Q1 2009
Sales=€1,313 m

Automotive
3.3% Oil
Mechanical & Gils
engineering ‘ 49.7%
9.8% |
Petrochem. |
10.6%
Other |
3.8%

| Power

‘ generation

22.7%

Total Energy*: 72.4% of sales



Sales by geographical segment

2008
Sales =€ 6,437 m

Q1 2009

Sales=€1,313 m

France North
5.6% ‘ America
Germany ‘ 231
17.8% ’

South
é)tBelr2 ; America
0o " 14.5%
tF;eSt Ofld ‘ Asia and the

e wor | ‘ Middle-East
7.0% 20.5%

Non-E.U.*: 65.7% of sales

* Non-E.U. = total world — E.U. of 27 countries

France North

3.9% ‘ America

Germany ! ‘ 32.1%

20.1% |

Other

E.U. 27 South

9.7% . America

Rest of

the world ’ | 13.9%
Asia and the

5.6% ‘ Middle-East

14.7%

Non-E.U.: 66.3% of sales



Balance sheet items

€ million 31/12/08 31/03/09 31/12/08 31/03/09

Non current assets 2,362.6 2,524.9 Shareholders’ equity 3,132.8 3,377.6

Minority interests 99.2 240.6

Inventories and Equity capital 3,232.0 3,618.2
work in progress 1,443.6 1,412.3

Trade receivables 1,203.6 11113 Provisions and deferred tax  331.5 351.0

Financial instruments 26.3 314 Bank debt 874.6 975.0

Other current assets 200.6 300.7 Financial instruments 113,3 144.5

Trade payables 721.8 578.1

Cash & cash equivalents 5281 ele Other current liabilities 491.6 495.0

5,764.8 6,161.8 5,764.8 6,161.8

31/12/08 31/03/09

Net debt €346.5m €193.8m
Net debt / equity 10,7% 5.4%




1st quarter 2009 results



