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The Group, today




.An Integrated pure player

seamless steel tubes

Highly specialized:

Business clearly oriented toward

(65% of sales)

that
produces most of its own steel
needs (approx. 80% in 2006)

products
and manufacturing process

positions and real

Tubes for the exploration and
production of oil and and
tubes for

Steel production: healthy

VALLOUREC

6 June 2007




.A global presence, for greater proximity to our
customers

45 production units in 10 countries

Around 18,000 employees

I-‘I
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O Headquarters @ Production @ Sales & Services
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World leadership positions in high value-added

O
products
. B . B . B
VAM® No. 1 worldwide
Co-leader in premium OCTG No. 1
worldwide (40% of the market with worldwide
Sumitomo)
. B

VALLOUREC

No. 2 worldwide
In drilling
products

6 June 2007



.Oil & Gas business

@ OCTG (Oil Country Tubular Goods):
Casing
Tubing
VAM® special joints (premium)
Standard threading (APl and
Buttress)

@ Drilling products:
Including premium products and

Other . . . .
Drill pipes @ heavy-weight drill pipes, drill collars, etc.
and A
accessories
@ Other:
2006e Seamless o _ _
OCTG tubes Special line-pipes, risers, etc.

~80%

Breakdown of sales

7 VALLOUREC 6 June 2007




A full range of drilling products ‘

- -

Drill Pipe ——p

Drill Collars

—

Heavy Weight \

Drill Pipe
BHA + Drill Collars \\

VALLOUREC 6 June 2007
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g A full range of OCTG products




.Power generation

Breakdown of sales

Nuclear £10%

2006e Fossil fuel (both

conventional &
combined cycle)
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Tubes in carbon steel, steel
alloy, stainless steel and
titanium

Used in conventional and
combined cycle fossil fuel
power plants as well as in
nuclear power plants

Only supplier in the world to
offer the full range of tubes
required by power plants



Tubular components of a conventional
thermal power plant

/ A”Oy steel

Carbon or
stainless steel

Stainless steel or
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2006: the Group pursues

Its development
[]




_ Vallourec fully benefited from the
favourable business cycle In € million

Sales growth
5,542
+28.7%

4,307

3,038
rJ||iii| ) ““‘\

2002 2003 2004 2005 2006

13



- Sales increasingly linked to energy and

Increasingly international

2006 sales = € 5,542 million

Automotive _
8 4% Oil & Gas
_ 48.4%
Mechanical
engineering
10.7%
Petrochemicals
11.4%
Other
. Power
4.8% generation
16.3%

Total Energy
64.7%

* Total Energy = Oil & Gas + Power generation
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North
France America
7.5% ‘ 26.1%
Germany
13.8%

South
Other E.U.* ' America
14.6% 10.8%
Rest ‘ Asia and
of world Middle East
6.0% 21.2%

Total non-E.U.*

64.1%

* E.U. = enlarged 25-member European Union



. EBITDA / sales ratio doubled in 2 years

EBITDA / sales ratio as %

30.1%

2002 2003 2004 2005 2006
IFRS IFRS IFRS

French GAAP until 2003, IFRS as from 2004

15



ghet iIncome - Group share has doubled

999.3

Acquisition of 45%
of V& M Tubes
on 1/7/2005

Total net income

B Net income - Group share

2002 2003 2004 2005 2006
IFRS IFRS IFRS

French GAAP until 2003, IFRS as from 2004

16

In € million
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. Pursuit of an ambitious strategy

Strengthening of our world leadership positions in
energy-related activities, through acquisitions

Increasing of our finishing capabilities to enhance the
product mix, through capital expenditure

Refocusing of the business portfolio, through
disposal of non-strategic assets



Strengthening of business portfolio

Acquisitions
Oil & Gas

09/05 OMSCO

Drilling
products

USA

04/06 SMFI

Drilling
products

France
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Acquisitions
Power
generation

03/06 CST Ltd
(75%)

India

12/06  Valtimet
(stake increased
from 51.3% to
95%)

Welded
stainless steel
and titanium
tubes

France, USA,
China, India,
South Korea

Capital
expenditure

08/05 Brazil

+100,000 t
steellyear

09/06 V&M
Changzhou
Power generation

finishing plant

2007 Heat
treatment

50% of total
production

mid-07 VAM
Changzhou
OCTG threading
H1 08 France

+100,000 t
steellyear

Disposal of
non-strategic
businesses

01/05 Automotive
components

South America

04/06 Speécitubes

Aerospace

France

12/06 CEREC

Pressing and
forming of
steelends

France

mid-07 VPE (planned

disposal)

Precision tubes
(automotive)

France



2006: record results
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.FuII Impact of 2005 selling price increases and
Improvement in product mix

Sales growth +28.7% In € million
+18.5%

4. 307.4 +1.5% ——

. |
2005 Scope Volume Mix, ; 2006
effects* effect price an
currency
* Mainly consolidation of OMSCO and SMFI and deconsolidation of Spécitubes effects



- Sharp rise in EBITDA

In € million
2005 2006 Change
Sales 4,307.4 5,541.8 +28.7%
Other operating revenues 171.9 219.7 +27.8%
% of sales % of sales

Purchases consumed
Taxes and duties
Payroll costs

Other operating costs

-1,699.3 39.5%
-53.0 1.2%
-716.4 16.6%
-948.5 22.0%

-2,000.9 36.1% +17.7%
-58.8 1.1% +10.9%
-812.7 14.7% +13.4%
-1,220.5 22.0% +28.7%

Provisions 1.5  0.0% -3.2  0.1%
Total - 3,418.7 -4,096.1 +19.8%
EBITDA 1,060.6 1,665.4 +57.0%
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Sharp rise in net income

In € million
2005 2006 Change
% of % of
sales sales
EBITDA 1,060.6 24.6% 1,665.4 30.1% +57.0%
Depreciation/amortization -99.0 -115.8
Disposals/restructuring 3.7 - 4.8
Operating income 965.3 22.4% 1,544.8 27.9% +60.0%
Financial income (loss) - 26.6 - 6.6
Income tax -307.5 - 544.8 +77.2%
Net income of equity affiliates 1.2 5.9
Total net income 632.4 14.7% 999.3 18.0% +58.0%
Net income, Group share 473.0% 917.0 +93.9%

* 2005 net income, Group share would have been € 576.7 million if the 45% stake in V & M Tubes had been acquired

on 1 January 2005.
22
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- Strong cash-flow generation

In € million

Cash flow (excluding financial expenses and taxes)

Interest paid and received
Tax paid

Change in gross WCR
Gross capital expenditure
Financial investments
Asset disposals

Capital increase
Dividends paid

Other

(Increase) / decrease in total net debt

2005

1,046.2

-3.4
-237.6
-279.2
-188.6
-651.3

41.8
123.7
-113.6
2.7

(259.3)

2006

1,687.7

-2.8
-566.0
-282.8
-281.5
-94.3
26.4
0.0
-239.1

-1.5

246.1



. A sound financial structure

In € million

31/12/05 31/12/06 31/12/05 31/12/06
Non-current assets 1,156.9 1,218.3 Shareholders’ equity 1,390.9 2,130.4
Minority interests 112.2 92.8

Inventories and WIP 861.2 1,039.3 _ _
Equity capital 1,503.1 2,223.2
Trade receivables 906.2 1,002.7 Provisions 334.6 351 4
Financial instruments 1.8 91.0 Bank debt 746.0 847.9
Other current assets 116.9 111.9 Financial instruments 102.3 26.1
Trade payables 496.6 602.4
Cash 2413 989.3 Other current liabilities  401.7 399.2
Assets held for sale 175.6 Liabilities held for sale 77.9
3,584.3 45281 3,584.3 4,528.1

31/12/05 31/12/06
Net debt € 204.7 million -€ 41.4 million

Gearing ratio

13.6%

-1.9%

24
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_Ql 2007: off to a good start

Sales: € 1.45 billion (+ 10.3%)*

EBITDA: + 10.2%*

EBITDA / sales ratio: 29.2% (same as Q1 2006)

Net income, Group share: + 11.6%* to € 237.7 million

* Comparison of Q1 2007 to Q1 2006



A Group that cares
about its shareholders




g vVery sharp increase in shareholder returns

In € per share

H Ordinary dividend

M Interim ordinary dividend
Supplement to ordinary dividend

W Exceptional distribution

10.0

4.0
2.24 > =6.0—
o5 - 0.64 1.44
2002 2003 2004 2005 2006
Pay-out ratio  31.5% 39.2% 23.3% 25.1% 34.7% <

Exceptional distribution  23.1%

* Interim dividend paid 20 October 2006

Dividends paid in respect of 2000 to 2005 have been recalculated to take account of the
5 for 1 share split on 18 July 2006

27
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. Vallourec share price / CAC 40

= Vallourec €2336

200

1504

100

v CAC 40 6,126

0 T T T T . T T T .

janv-05 avr-05 juil-05 oct-05 janv-06 avr-06 juil-06 oct-06 janv-07 avr-07

— Vallourec share price in euros ~ — CAC 40 index relative to Vallourec share price

At 3 January 2005 At 4 June 2007 Change
Vallourec: €21.8 Vallourec : € 233.6 Vallourec : + 971.6 %
CAC 40 : 3,856 CAC40: 6,126 CAC 40 + 58.9 %

Market capitalization at 4 June 2007: € 12.4 billion




Total return
=

Stock performance + reinvestment of paid dividends

Vallourec

Tenaris

Sumitomo
Metals

US Steel

Lone Star
Technologies

CAC 40

2002-2006 2004-2006 2006
I ] - I 70 [ 141
B :.000%! B cco% B oo%
B 20 I 417% 16%
B 324% B 114% J 54%
B 1% B 203% (6)%

21%

F 39%

(1) From 17 December 2002

Note : total return is calculated on the basis of share price and dividends expressed in local currency
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Salzgitter
Mannesmann GmbH

.Increased stock’s liquidity

5 for 1 share split on 18 July 2006

Entry into the CAC 40 index on 18 December 2006

Liquidity contract set in place on 15 January 2007

Broadening of free float:

Employee shareholders
1.4% (1.2%)

Own shares
2.5% (0%)

Bolloré group

Own shares
2.5% (0%)

Employee shareholders
0.2% (0.2%)

Free float

17.2% (29.9%)

Bolloré group

71.4% (62.4%)

At 02/02/06

7.5% (6.5%)

30

B As % of capital

4.0% (4.0%)

B As % of voting rights

Free float
93.3% (95.8%)

Number of shares at 31/12/05: 10,600,332
Voting rights at 25/01/06: 12,162,388

Number of shares at 31/12/06: 53,011,870
Voting rights at 31/03/07: 51,686,158




Outlook & strategy




2007: trends by market
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. Oil & Gas

Vallourec®@ sales in this market
(in € million)

2002 2003 2004 2005

2,683

2006

Oil & Gas sales / total sales

01 2007 46.9%

682

Q1 2007
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. Power generation

Vallourec®@ sales in this market
(in € million)

7124

i -
2002 2003 2004 2005

Power generation sales / total sales

012007 17:2%

903

249

-

2006 Q1 2007
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.Petrochemicals

Vallourec®@ sales in this market
(in € million)

301 273

461
334 I

Petrochemicals sales / total sales

10.0%

Q1 2007

634

146

2002 2003 2004 2005

2006

Q1 2007




36

.I\/Iechanical engineering

Vallourec@ sales in this market
(in € million)

344 328
2002 2003 2004 2005

2006

Mechanical eng. sales / total sales

12.4%

Q1 2007

573 593
428
180

Q1 2007




.Automotive

Vallourec®@ sales in this market
(in € million)

437 452 . 483

463

Automotive sales / total sales
8.5%

Q1 2007

123

2002 2003 2004 2005

37

2006

—

Q1 2007
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.Guidance for 2007

2007 sales: guidance confirmed

Barring unforeseen circumstances, further sales
growth of around 7% to 10% (excl. impact of the
planned disposal of VPE)

EBITDA / sales for S1 2007: guidance confirmed

Ratio expected to remain at a high level, although just
below 30%



Major investment:
new tube mill in Brazil
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. A perfect illustration of our strategy

Pursuit of
growth

Increased
competitiveness

Innovation in
high-end
products

Greater
proximity to our
customers




GROWTH -
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. A long-term industrial vision

Confidence in the long-term outlook

Vallourec, majority shareholder with an investment of
approximately USD 900 million

10% additional capacity by mid-2010

Collaboration with Sumitomo  optimization of investment

Competitive investment: modern plant and location in Brazil

COMPETITIVENESS
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. A state-of-the-art, integrated tube mill

Totally integrated tube mill:

Steel mill + rolling mill + heat treatment + threading

Capacity of Vallourec + Sumitomo: 600,000t / year of tubes
o.w. Vallourec = 300,000 t / year

Excess steel capacity: 300,000t/ year

Available for Vallourec European plants

State-of-the-art tube mill assigns priority to VAM®
premium threaded tubes

Diameters = 168.3 mm to 406.4 mm
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Partnership with Sumitomo = optimization

Optimized investment:
Ideal critical mass capacity
Pooling of expertise (design and construction)

Cutting edge technology

New chapter in a long history:
30 years of collaboration  mutual trust
Proven experience V & M STAR and VAM USA

New tube mill  better penetration of VAM®
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. Presence in Brazil = competitiveness

Low-cost raw materials
Low processing costs

Vallourec success to date in Brazil
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Benefits of the chosen site

Proximity to the existing plant in
Barreiro

Proximity to iron ore mines

Perfect connection with rail and road
networks

Access to a dedicated, deep-water port

Existing plant
Barreiro *

Jeceaba New
tube mill
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. Investment will enhance earnings

Total investment: USD 1.6 billion

Vallourec share: approximately USD 900 million

Indicative timetable for capital expenditure:
2007: 25%
2008: 50%
2009: 25%

Investment will enhance earnings as from the first 12
months of sustained production



The Group, tomorrow




gDrivers of growth in the Oil & Gas business

Demand for oil Demand for
over the next 10 gas
years over the next 10
years
+1.7% per year +2.8% per year

Source: EIA — Energy Information Administration

Increasing complexity of applications
Increase in proportion of premium products

’Offshore platforms
’Deep wells
’Gas fields

7 Corrosive fields

7 Deviated wells (directional and horizontal)
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.Drivers of growth in the power generation business

Demand for
electricity

Between now
and 2030

7

+2.6% per year

Source: IEA — International Energy Agency

Toward ultra-supercritical power plants
Increasingly sophisticated products
#" Increase in energy efficiency of power plants
"\ Reduction in CO; emissions
#" Increasingly high temperatures (> 600°C)
#" Increasingly high pressure (> 300 bars)
#" Increasingly high-performance and durable materials




50

- Vallourec pursues its gross capital

expenditure

o

2004

2005

2006

In € million

Including
>500 <== new tube mill
in Brazil

Excluding
<=m New tube mill
in Brazil

2007e



51

. Vallourec pursues growth

ACQUISITIONS

CAPITAL
EXPENDITURE

Steel + Hot-rolling

Finishing

Stringent criteria
(industrial, strategic and
financial)

Synergies
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.Vallourec continues to innovate in “
high-end products

STRONG R & D Anticipation of long-term needs

PARTNERSHIP With Sumitomo, for VAM®

PARTNERSHIP With customers
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. Vallourec is increasingly competitive

EXPENDITURE IMPROVING PRODUCTIVITY

NEW PLANT IN BRAZIL

SYSTEMATIC ORGANIZATION OF CONTINUOUS

PROGRESS
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. Vallourec is increasingly close to its
customers

PRODUCTION CLOSE TO USERS

FRAME AGREEMENTS WITH CUSTOMERS

DEVELOPMENT OF SPECIFIC SERVICES




VaIIourec reinforces its leader position in

hlgh -end tubes

1 3

Pursuit of Increased
growth competitiveness

AN e

2 / \ 4
Greater

Innovation In proximity to our

higz-entd customers
products




Appendix:

Parent company accounts
]
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- Parent company accounts: summary income

statement

In € million

2005 2006
Operating revenues +1.9 +3.1
Operating costs -10.6 - 10.7
Operating loss -8.7 -7.6
Net financial income +12.2 +166.1
Exceptional income +0.6 +0.4
Income tax credit +10.0 +13.2
Net income +14.1 +172.1




Parent company accounts: summary balance sheet

=
In € million
31/12/05 31/12/06 31/12/05 31/12/06
Intangible assets and PP&E 0.2 0.2 | ShareholdersCequity 621.5 616.0
Participati int t . )
articipating interests 1,057.4 1,057.4 Provisions 0.3 11
Other non-current financial 354 14.2
assets i
1.093.0 1,071.8 | Borrowings 462.4  470.7
Trade and other receivables 6.4 46.1 Trade payables 2.1 4.2
Cash & cash equivalents 6.5 8.1 Other payables 19.6 34.0
Translation differences 0.4 - | Translation 0.4 )
differences
1,106.3 1,126.0 1,106.3 1,126.0
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