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Information

� Audit procedures have been carried out for the full  year consolidated financial statements. 
Final certification will take place before the Refe rence Document is filed with the AMF, 
mid-April 2011.  

� Quarterly statements are unaudited and are not subj ect to any review.
� Unless otherwise specified, indicated variations ar e expressed in comparison with the 

same period of the previous year.

Information and Forward-Looking Reflections
This document contains forward-looking reflections and information. By their nature, these 
reflections and information include financial forecasts and estimates as well as the assumptions 
on which they are based, statements related to projects, objectives and expectations concerning 
future operations, products and services or future performance. Although Vallourec’s management 
believes that these forward-looking reflections and information are reasonable, Vallourec cannot 
guarantee their accuracy or completeness and investors in Vallourec are hereby advised that 
these forward-looking reflections and information are subject to numerous risks and uncertainties 
that are difficult to foresee and generally beyond Vallourec’s control, which may mean that the 
actual results and developments differ significantly from those expressed, induced or forecasted in 
the forward-looking reflections and information. These risks include those developed or identified 
in the public documents filed by Vallourec with the AMF, including those listed in the “Risk 
Factors” section of the Registered Document filed with the AMF on April 19, 2010. 
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1 189

4 4914 465

1 303

2009 2010 Q3 2010 Q4 2010

2010 Key figures   

507 553

1 888
1 503

2009 2010 Q3 2010 Q4 2010

518
410

115 108

2009 2010 Q3 2010 Q4 2010

Sales Volume up 26%
k tonnes

Net income, Group share 
€ million

EBITDA 20.6% of sales
€ million

Sales up 1%
€ million

+9% in Q4

261251

925981

2009 2010 Q3 2010 Q4 2010

+10% in Q4

20% of 
sales in Q4

-7% in Q4



6 FY 2010 Results

2010: A year of recovery

553

740
658

696

370
315 330

488

672

344
484 507

Q1 08 Q2 08 Q3 08 Q4 08 Q1 09 Q2 09 Q3 09 Q4 09 Q1 10 Q2 10 Q3 10 Q4 10

€ million

K tonnes

Sales 1 3031 1891 122

1 613

877
1 0909791 082

1 313

1 820
1 620

1 384

Q1 08 Q2 08 Q3 08 Q4 08 Q1 09 Q2 09 Q3 09 Q4 09 Q1 10 Q2 10 Q3 10 Q4 10

Volume
+9% in Q4 

+10% in Q4 

+26% in 2010

+1% in 2010
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Strong growth in the Americas 

2010

Non-E.U. = total world – E.U. of 27 countries

2009

Non-E.U. : 68% of sales Non-E.U. : 74% of sales

Asia and the 
Middle-East

9%

North
America

Other
E.U. 27

23%
18%

17%

5%France

South 
America

9%

Rest of 
the world

19%

8%

North
America

Other
E.U. 27

14%Germany

4%France

South
America

8%

Rest of 
the world

17%

Asia and the 
Middle-East

Germany

Sales = € 4,491 mSales = € 4,465 m

25%

24%
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Key market indicators are positive 

$490bn$442bn$400bn$457bnWorldwide E&P spending (3)

89.187.785.086.2Oil Demand (2) (Bbl/d)

+4.6%+7.9%-8.8%-0.2%World Industrial Production (1) (Change YoY)

+3.4%+4.1%-1.9%1.9%World GDP (1) (Change YoY) 
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Gas prices relatively stable; Oil prices trending upwards

Sources: (1) Global Insight, (2) IEA, (3) Barclays Capital 
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Key market indicators in the USA 
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• 1,694 rigs at 31 Dec 2010
Horizontal: +66%
Directional: +6%
Vertical: +28%

Oil drilling: +83%
Gas drilling: +21%

• Horizontal drilling and 
hydraulic fracturing
techniques increasingly
applied to oil drilling

• Oil drilling represented
34% of all horizontal rigs
up from 18% last year(2)

USA Rig Count (1): +42% in 2010
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Sources:  (1) Baker Hughes, (2) Data Rigs
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0

400

800

1200

Dec-08
Feb-09
Apr-09
Jun-09
Aug-09
Oct-09
Dec-09
Feb-10
Apr-10
Jun-10
Aug-10
Oct-10
Dec-10

Offshore Land

Key market indicators in the Rest of the World 

International Rig Count (1): +9% in 2010
• 1,118 rigs at 31 Dec 2010

Land: +10%
Offshore: +9% 

• International E&P 
spending forecast
to increase by 12%
in 2011(2)

• Deepwater activity
forecast to increase

� in Brazil

� in Asia-Pacific

� by IOCs

Sources: (1)Baker Hughes, (2) Barclays Capital, (3) Douglas Westwood 

(3)
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2010: A year of considerable investment

• Strategic capex: 
� Major projects nearing completion in Brazil and France

� Increasing industrial footprint in the USA, China and the Middle East 

• Acquisition and integration of Serimax (line-pipe wel ding)

• Core processes:
� Pilot rolling mill research centre in Riesa, Germany

� Expansion of research centre in Brazil

• Products:
� Continuing success of VAM ® 21: Brazil
� Launch of VAM ® SG for shale applications in the USA

� Cleanwell Dry ® for applications in the North Sea

Increasing our presence in high growth markets

Innovating to extend our Premium offer
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2. Financial Results
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Key figures 

€ 196 m

€ 108 m

€ 261 m
20.0 %

€ 1,303 m

+10%

553
+9%

Q4 2010

€ 1,611 m

€ 518 m 

€ 981 m
22.0%

€ 4,465 m

1,503

2009

€ 440 m

€ 410 m

€ 925 m
20.6 %

€ 4,491 m

+1%

1,888
+26%

2010

€ 106 m Operating cash flows

€ 115 m 
Net income, Group 
share

€ 251 m
21.1%

EBITDA
(as % of sales)

€ 1,189 mSales

Sequential change

507Volume (k tonnes)
Sequential change 

Q3 2010
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Sales evolution

Sales in € million

Q3
2010

Scope
effect* 

Price / Mix 
effect

Q4
2010

Volume 
effect

Currency 
translation 

effect

* Scope effect = DPAL, Protools, Serimax

2009 Scope
effect* 

Price / Mix 
effect

2010Volume 
effect

4,465

+1%

Currency 
translation 

effect

-27%

+26%
+5%

4,491

Sequential

+4%

1,189

+10%

+3%+9%

-2%

1,303

Full year
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EBITDA

+25.6%1,8881,503Sales volume (k tonnes) 

20.6%

924.8

-39.5

10.9%

-487.5 (2)

67.7%

-3,039.5

4,491.3

2010

22.0%

980.6

-35.0

10.0%

-448.4

67.2 %

-3,000.5

4,464.5

2009

As % of sales

-5.7%EBITDA

Other income (expense), net

+8.7% (2)

+1.3%

+ 0.6 %

% change

As % of sales 

Selling, general and 
administrative costs (1)

As % of sales

Cost of sales (1)

Sales

€ million

(1) Before depreciation and amortization

(2) Including scope / VSB
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Success of CAPTEN programme

2007 2008 2009 2010

R
ef

er
en

ce
co

st
ba

se
* 

Savings

Year 1
Year 2
Year 3

Cost savings of € 280 m
at end of 2010

* 2007 added costs (excluding raw materials). Not to scale

• Gross savings of € 280 million at end of 2010 ahead of target
• New programme CAPTEN+ launched in 2011 with broadened scope:

� Customer focus: lead time, quality, service 

� Target cost savings of € 300 million by the end of 201 3 versus 2010 cost base 
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10,0
9,3

5,3

3,1
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2007 2008 2009 2010 2011

Results Targets

• Total management commitment

• Structured methodology & training 
• 280 Continuous Improvement Teams

• 28,000 safety visits in 2010

Frequency rate (LTIR)
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Net income

409.6

-43.2

452.8

-2.3

-199.5

-27.8

682.4

-58.4

-184.0

924.8

2010

-20.9%517.7Net Income, Group share

-18.8Minority interests

-15.6%536.5Total Net Income

2.3Net income of equity affiliates

-247.5Income tax

-13.2%

-5.7%

% change

-4.6

786.3

-43.3

-151.0

980.6

2009

Financial Income

Operating Income

Other (amortization, impairment & 
restructuring)

Depreciation industrial assets

EBITDA

€ million
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Cash flow

-787.2

-88.7

-104.6

-161.1

-872.6

439.8

-268.2

708.0

2010

+753.2-241.2Change in net debt *

+78.9-82.6Asset disposals and other elements

-151.7-12.6Dividends paid

-108.70.0Financial investments

-676.5

1,611.2

+845

766.2

2009

-342.4Gross capital expenditure

196.4Operating cash flow 

+25.7Change in gross WCR *

170.7Gross cash flow from operations

Q4 2010

€ million

* [+ decrease / - increase]
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Capital expenditure

€ million

282

438

529

677

Capex relating to VSB

Planned 
Capex

Capex Other strategic Capex

873

2006 2007 2008 2009 2010 2011p
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1.3
1.75

3.0
3.5

3.0

2.0

2006 2007 2008 2009 2010

Dividend

Ordinary dividend (1)

In euros per share

Exceptional distribution
paid on 4 July 2007

(1) Historical dividend per share has been recalculated to take into account the 2 for 1 share split on 9 July 2010
(2) Calculation of pay-out ratio excludes the exceptional distribution paid on 4 July 2007

Proposed
dividend

34.7% Pay-out ratio (2) 37.4% 33.2% 38.6% 37.3%
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Other financial elements

At 31 December 2010: 

• Net debt of € 381 million
� Gearing ratio of 7.9%

• Liquidity profile
� 48% of the € 1,035 million bank loans and other borrowi ngs have

a maturity in excess of 2 years

� Undrawn confirmed credit lines of € 1.2 billion (maturit ies 2012 – 2013)

10 February 2011:

• New 5-year revolving credit facility of € 1 billion 
� Increasing undrawn confirmed credit lines by € 450 millio n

� Extending maturity of financial resources and reinforci ng the financial
flexibility of the Group
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3. Review by activity
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Sales by application

Total Energy*: 78% of salesTotal Energy*: 84% of sales

Sales = € 4,491 m

2010

* Total Energy = Oil & Gas + Power Generation + Petrochemicals

Sales = € 4,465 m

2009

8%

9%

6%

7%

Power 
generation

Other

Petrochem.

Automotive

Mechanical 
engineering

Oil & Gas

4%

7%
50%

8%

5%

26%

Power 
generation

Other

Petrochem.

Automotive

Mechanical 
engineering

Oil & Gas

53%

17%
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Oil & Gas

573 447 553 634 721

2,3552,239

2009 2010 Q4'09 Q1'10 Q2'10 Q3'10 Q4'10

% of total sales 2010

53%

Sales 
€ million

+5% YoY

+14% QoQ

Consolidated sales include VAM Drilling Middle East  from 1 October 2009, Protools from February 2010 
and Serimax from 8 June 2010
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Oil & Gas

• United States
� Rig count stabilized at a high level during Q4: 1,7 00 active rigs 

� Oil drilling activity continued to rise +12% in Q4 (+83% in 2010)
while Gas drilling declined slightly -4% in Q4 (+21 % in 2010) 

� Pricing pressure and end of year inventory adjustme nts
by distributors lead to slightly lower sales in Q4

• Rest of the world
� Good level of activity in Europe, the Middle East, Africa and Brazil

� Large deliveries of offshore line pipes for project s in the Middle East 

� Order book for deliveries concentrated in Q2 will r esult in lower 
sales in Q1 

� High international tendering activity  
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Power Generation

276 191 222 163 204

2009 2010 Q4'09 Q1'10 Q2'10 Q3'10 Q4'10

Sales 
€ million

17%

- 32% YoY

+25% QoQ

• Sales growth in Q4 reflects high deliveries of steam gen erator tubes
for nuclear power plants

• Sales for conventional power plants broadly stable in  Q4 both in terms
of volume and price/mix 

• Year on year decline due to sharp fall in bookings for co nventional
power plants in 2009 and new projects reorientation t owards competitive
Asian markets

% of total sales 2010

1,155

780
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Petrochemicals

70 89 93 106
67

2009 2010 Q4'09 Q1'10 Q2'10 Q3'10 Q4'10

357365

Sales 
€ million

-2% YoY

+14% QoQ

• Sales progressed steadily throughout the year

• Very dynamic market in the Middle East with major petro chemical
and desalination projects underway

• Market should continue to improve

% of total sales 2010

8%
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Non-Energy

Mechanical 
engineering

Automotive

265

95
183

68

86
88

197

318

118
116

325

416

0
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2009 2010 Q3'10 Q4'10

Construction 
& other

% of total sales 2010

• Sales  stabilized in Q4

• Construction & other
returned to normalized
level

• Strong sales growth in all 
industrial markets in 2010, 
notably in Brazil
(automotive) and Germany 
(mechanicals)

+42% YoY

-9% QoQ

9%
7% 6%

Sales 
€ million
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Technical Leadership

• Global organization integrating Technology, R & D a nd 
Innovation 

� 5 international research centres

� 3 VAM® development centres

� Over 500 engineers and technicians 

� “Expert Career” programme

• Annual budget of € 70 million 

• Successful partnerships
� With industrial experts (e.g. Sumitomo, Tubacex) 

� With customers (e.g. Petrobras) 

� With universities (e.g. Paris Mines, RWTH Aachen, C arnegie Mellon) 
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Process innovation 

• Pilot rolling mill
(Riesa, Germany)

� Inauguration – December 2010 
� Unique ability to simulate and 

investigate all critical steps in tube 
production

� Accelerator for the development
of premium steel grades

• Expansion of Research
Centre in Brazil
(Belo Horizonte) 

� New laboratory testing facilities
with enlarged team of experts 

� Development and industrialization
of high alloy sour-service grades 
and VAM ® Connections
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Product innovation

VAM® 21
For the most

critical applications
New market: Brazil

VAM® SG
Specifically developed

for shale drilling
(Gas & Oil)

Cleanwell Dry ®

Family of dope-free 
lubricants for offshore, 

arctic and desert
environments
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4. Strategy and 
Outlook
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Growing demand for Energy

Source: International Energy Agency estimates – World Energy Outlook 2010 (New Policies Scenario) 

Historical Projected 

World primary energy demand by fuel 

Total Energy Demand 2008 – 2035: +1.2% CAGR
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Growing demand for Energy

• End of “easy” oil & gas
� Field depletion request additional 3Mbpd capacity p er year

� Deep offshore development in Brazil and West Africa
� Growing safety & environmental concerns

More premium content, more innovation

• Quest for energy independence  
� China & USA: shale
� China & India: electric potential energy – coal & nu clear

More local content

• The needs of emerging markets will be the #1 growth  
driver for energy 

Towards a new Global / Local business model
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Vallourec Global Strategy: 
Invest where the growth is

Saudi
Arabia OCTG 

threading
2011 

PTCT 
Indonesia

2009

New tube 
mill in USA

2012

Nuclear 
tubes 

France
2011

VSB pipe 
and steel

mill in Brazil
2011

Nigeria 
OCTG 

threading 
2009

China 
Changzhou
Powergen

2012 

Tianda
OCTG
2011

Nansha
Nuclear
tubes
2013 

Due to start
sales in 2011

37
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Vallourec Global Strategy: 
Invest to grow across the cycles 

Gross capital expenditure Change in worldwide industrial production

Capex
€ million

Worldwide
IP growth
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Value creation from Innovation  

1. Focus on fastest growing premium market segments  
� Oil & Gas:

Deep offshore 

Unconventional resources; Shale resources  

� Power generation: 
Nuclear power plants

2. Increase local content for customer satisfaction

� Power generation in China 

� OCTG in Saudi Arabia 

3. Increase flexibility in Europe
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Strategic Projects nearing completion

VSB – Jeceaba, Brazil
• First billet pierced in December

� Next steps involve the start-up of the 
rolling mill, the finishing mill and the 
commissioning of the steel mill

� First deliveries Q4 2011 

� Progressive ramp-up to mid-2012

Valinox Nucléaire – Burgundy, France
• New mill starting operations

� Order book filled for next 3 years
� Production capacity of special tubes for 

nuclear power plants will triple by the end 
of 2011
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Enhanced offer for Oil & Gas

• Serimax: Leader in offshore welding solutions

• Vallourec Umbilicals to meet the 
challenges of deep offshore

� New plant in France to produce welded stainless 
steel pipes for umbilicals (lines combining pipes, 
cables and optical fibres connecting equipment on the 
seabed to control station on the surface)
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Outlook

• Market indicators well oriented across all business 
activities

• Start-up in 2011 of two strategic projects in France
and Brazil

• Activity in H1 2011 will be similar to H2 2010 but: 
� Surge in raw materials
� Progressive implementation of price increases

� Start-up costs of new mill in Brazil

� Pressure on margin

� Q1 will be impacted by an order-book for project delive ries
concentrated in Q2

� A strong rebound is expected in Q2
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Leader in Premium Tubular SolutionsLeader in Premium Tubular Solutions
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Appendices
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Group profile 

• World leader in premium tubular solutions primarily servi ng
the Energy markets, as well as other industrial applicatio ns

� Oil & Gas, Power Generation, Petrochemicals > 80% of sales

• Over 20,000 employees, integrated manufacturing faciliti es, 
advanced R&D, and presence in more than 20 countries, 
Vallourec offers its customers inovative global solutions
to meet the growing energy challenges of the 21 st century

• Key figures:

� Production output 1,888 Kt 1,503 Kt

� Sales € 4,491m € 4,465m

� EBITDA € 925m € 981m

FY 2010 FY 2009
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Market trends:
New reservoir challenges

• Depletion of existing fields
is a fact

• “Easy” oil has been found
• New developments are

in challenging areas: 

� Deeper wells

� More corrosive fields

� Directional / Horizontal wells

� More HP/HT wells

� More deep water offshore wells

• New applications are 
emerging:

� CO2 capture & injection

Source: Douglas Westwood, June 2010 

46
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Our products for Oil & Gas
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• Oil Country Tubular
Goods (OCTG)

� Casing – to consolidate
the well

� Tubing – to convey oil & gas

• VAM® Premium 
Connections

� Gas-tight metal to metal
connections

• Drill Pipes 

• Linepipes

• Risers & Flowlines
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Fit for purpose solutions for every 
environmental challenge

Deep WaterShale Gas

Arctic Heavy Oil Salt Dome

VAM® RiserVAM® SG

Extended Reach

VAM® SW HC Grades
VAM® Must

VAM® 21
125SS

Sour Gas

LT Grades
CleanWell

Deep Well

VAM® 21
Expandable

HPHT

Hydroclean
VAM® Express 

VAM® HTF 

SS CRA 
Grades
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Ideally positioned to serve 
the Oil & Gas market in the USA

Image: Hart Energy
Houston, TX

Houma, LA

Youngstown, OH
Casper, WY

Muskogee, OK

Oil & Gas Shale Plays

• Long-term relationships with distributors, large in dependents 
and international majors

• Strong reputation of VAM ® products and services

• A collection of facilities located close to unconve ntional gas fields

Vallourec operations
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Strengthening our presence
and our offer in the Middle East

Regional Offer 

New threading 
mill in Dammam

Q3 2011

Saudi Arabia, Dammam Q3 2011

- State-of-the-art premium OCTG 
threading mill with long term partner 
Al Qahtani & Sons 

- To accompany planned growth of 
Saudi Aramco and support the local 
OCTG industry

Local Presence 

DubaiDammam

Abu Dhabi

Cairo

VAM Drilling Middle East, Dubai. Oct 2009. 
Local supply of drilling products and services 
certified for sour service

Protools, Abu Dhabi. Feb 2010.
Leading provider of drilling accessories
in the Middle East

Egypt, Suez Free Zone. Q4 2010. 
New yard management offer 

Regional sales offices in Dubai and Egypt
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VAM Global Solutions

Repair
services

Supply
Chain

Field 
Services

From Mill
to Well

Training &
Technical
Support

Accessories &
Coordination

Training programme
Tubular Essentials Integrated Services

Well Coordination
Tube Alloy

VAM Field Services
Connection Expertise

Licencee network
164 Licencees

51
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Q4 EBITDA

+14.1%

+4.9%

+24.3%

+19.5%

% change
vs Q4 09

21.0%

228.8

-19.1

10.9%

-118.3

66.4%

-723.8

1,090.0

Q4 2009

20.0%

261.0

-17.9

9.5%

-124.1

69.1%

-899.9

1,302.9

Q4 2010

21.1%As % of sales

+4.0 %251.0EBITDA

-4.6
Other income
(expense), net

-3.0%

+11.7%

+9.6%

% change
vs Q3 10

10.8%

-128.0

67.7%

-805.6

1,189.2

Q3 2010

As % of sales 

Selling, general and 
administrative costs 1

As % of sales

Cost of sales 1

Sales

1 Before depreciation and amortization

€ million
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Q4 Net income

+6.7%

+18.0%

+19.9%

+14.1%

% change
vs Q4 09

100.9

-0.7

101.6

-3.9

-44.4

-10.0

159.9

-27.7

-41.2

228.8

Q4 2009

115.2

-14.7

129.9

0.2

-48.3

-5.6

183.6

-19.9

-47.5

251.0

Q3 2010

-6.5%107.7Net Income, Group share

-12.2Minority interests

-7.7%119.9Total Net Income

-8.6Net income of equity affiliates

-50.5Income tax

+4.4%

+4.0%

% change
vs Q3 10

-12.7Financial Income

191.7Operating Income

-16.7
Other (amortization, impairment
& restructuring)

-52.6Depreciation industrial assets

261.0EBITDA

Q4 2010

€ million
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Non current assets 3,296.4 4,616.9

Inventories and 
work in progress 927.2 1,190.3

Trade receivables 612.0 863.6

Financial instruments 23.7 35.7

Other current assets 152.9 188.3

Cash & cash equivalents 1,157.8 653.8

6,170.0 7,548.6

Shareholders’ equity 3,860.5 4,556.4

Minority interests 241.5 267.2

Equity capital 4,102.0 4,823.6

Provisions and deferred tax 406.0 466.6

Bank debt 751.1 1,034.4

Financial instruments 29.5 29.7

Trade payables 482.8 647.4 

Other current liabilities 398.6 546.9

6,170.0 7,548.6

Net debt € -406.7 m € 380.6m
Net debt / equity -9.9% 7.9%

31/12/09 31/12/10€ million 31/12/09 31/12/10

Balance sheet items
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